Distr.
RESTRICTED
UNCTAD/ITE/Misc.5

8 September 1998
ENGLISH ONLY

UNITED NATIONS CONFERENCE ON TRADE AND DEVELOPMENT

FOREIGN DIRECT INVESTMENT IN AFRICA:
PERFORMANCE AND POTENTIAL

Summary

Foreign direct investment (FDI) iswelcomed and, indeed, actively sought by al African
countries. The contribution FDI can make to economic development and to the integration of
countries into the world economy is widely recognized. Over the past decade, African countries
have made considerable efforts to improve their investment climate. They have liberalized their
investment regulations and have offered incentives to foreign investors. More importantly, the
economic performance of the region had substantially improved by the mid-1990s. However,
the expected surge in FDI has not occurred. Many African countries, especialy the least
developed ones, continue to be ignored by investors. Too often, potential investors discount the
African continent as an attractive location for investment because a negative image of the region
as a whole conceals the complex diversity of economic performance and the existence of
investment opportunities. As aresult, partly, of such perceptions, Africa remains marginalized
in worldwide FDI stocks and flows.

One of the most urgent tasksis to change the prevailing negative perception concerning
the investment climate on the continent by providing potential investors with correct and
balanced information as regards the opportunities and risks of investing in African countries. At
the same time, needless to say, African Governments need to continue their efforts to improve
their investment climate and economic performance, or, if these are already sound, to sustain
them, and they need to be helped in this by the world outside.

The present note has been prepared in response to a request by the Commission on
Investment, Technology and Related Financial |ssues at its second session that took place from
29 September to 3 October 1997 (TD/B/44/14 - TD/B/COM.2/7: Agreed Recommendations,
para. 3).




Despite the efforts of African governments to attract foreign direct investment by
improving their policy frameworks,

Many African countries have initiated economic reforms aimed at increasing the role of
the private sector, e.g., through the privatization of state owned enterprises and other programmes
to encourage commercial activity. In addition, they have taken steps to restore and maintain
macroeconomic stability through the devaluation of overvalued national currencies, the reduction
of inflation rates and budget deficits.

As a part of these reforms, African countries have aso improved their regulatory
frameworksfor foreign direct investment (FDI), which are now far more open to FDI, permitting
profit repatriation and providing tax and other incentivesto attract investment. Twenty-six of 32
least developed countriesin Africa covered in a 1997 survey (UNCTAD, 1997a)*, had aliberal
or relatively liberal regime for the repatriation of dividends and capital. Progress has also been
made in other areas that matter for the FDI climate such as trade liberalization, the strengthening
of therule of law and improvementsin legal and other institutions as well as telecommunication
and transport infrastructure (WEF 1998, p.20).

Redlizing that, because of a negative image of Africaasawhole, it may not be sufficient
to improve the investment climate and have economic determinants in place to catch investors
attention, many African countries have established investment promotion agencies to change this
image as well as facilitate investment in their countries. In the Southern African Development
Community (SADC), for example, all 14 member states have established such agencies, 7 of
which were set up only in the 1990s (Mwinga et al., forthcoming). Since 1995, investment
promotion agencies from 25 African countries have by now also joined the World Association
of Investment Promotion Agency (WAIPA) in order to benefit from an exchange of information
on best practices in investment promotion among the member agencies. Some African agencies,
such as the Uganda Investment Authority, are widely respected as successful agencies that adopt
state-of-the-art practicesin all areas of promotion (Tillett, 1996).

...concluding bilateral investment and double taxation treaties and other international
agreements facilitating FDI,...

Improvements in the regulatory framework for FDI have been buttressed in many
countries by the conclusion of, or accession to, international agreements dealing with FDI issues.
Most African countries (45) had concluded bilatera investment agreements with other countries
that aim at protecting and promoting FDI and clarify the terms under which FDI can take place
between partner countries. Egypt, for instance, had signed 43 BITs by 1998, more than any other
Asian or Latin American country, except for the Republic of Korea (49) and Argentina (44). As
of 1 January 1997, African countries taken together had concluded 184 hilateral investment
treaties, the majority of them signed since the beginning of the 1990s (figure 1) which are
contributing to the creation of amore secure environment for foreign investors on the continent.



Figure 1. Bilateral investment treaties and double taxation treaties
in Africa,® 1980-1996°
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® Numbers of bilateral investment treaties and double taxation treaties concluded by African countries, accumul ated
since 1980.

African countries have also made progress as regards double taxation treaties (DTTS)
(figure 1), the conclusion of which has accelerated in the 1990s. African DT Tsare, however, till
concentrated in afew countries such as Egypt, Mauritius and Tunisiamost of which already have
along track-record in receiving considerable amounts of FDI flows. Neverthel ess, other countries
that only recently have become attractive destinations for FDI have developed dynamism in this
area. Uganda, for instance, concluded 4 such treatiesin 1997 alone, 3 of which with neighbouring
Kenya, South Africaand the United Republic of Tanzania (Uganda Investment Authority, 1998,

p. 6).

Finally, the majority of African countries have signed multilateral agreements dealing
with the protection of FDI such as the convention establishing the Multilateral Investment
Guarantee Agency (MIGA) and the Convention on the Settlement of Investment Disputes
between States and Nationals of Other States (ICSID) (table 1). With all these improvements,
the policy framework for FDI of many African countries has cometo resemble that of most other
developing countries.

...and despite signs of renewed economic vitality in Africa,...

Over the past few years, the economic climate in Africa has improved perceptibly. For
the first time in many years, the growth of domestic output has been greater than that of the
population. The overall GDP growth rate for the continent reached 4.4 per cent in 1996 and 3 per
cent in 1997, this being the second consecutive year of real per capita growth in Africa (United
Nations, 1998). Thisrecovery from decades of stagnating or even shrinking GDP figures for the
African continent and -- in particular for sub-Saharan Africa -- was shared by the entire continent
as the GDP growth of sub-Saharan Africa exceeded 4 per cent in both 1996 and 19972 and
number of African countries achieved even higher ratesin the 1990s (table 2). Even the group



Table 1. FDI framework of African countries: membership in international
agreements and institutions concerning FDI, by 1 January 1998

Country MIGA?® ICSID® CREFAA® WIPOY
Algeria 1996 1996 1989 1966
Angola 1989 - - -

Benin 1994 1966 1974 1967
Botswana 1990 1970 1971 -

Burkina Faso 1988 1966 1987 1963
Burundi - 1969 - 1977
Cameroon 1988 1967 1988 1964
Cape Verde 1993 - - -

Central African Republic - 1966 1962 1963
Chad - 1966 - 1963
Comoros - 1978 - -

Congo, Republic of 1991 1966 - 1963
Congo, Democratic Republic of 1989 1970 - 1975
Cote d'lvoire 1988 1966 1991 1963
Djibouti - - 1983 -

Egypt, Arab Republic of 1988 1972 1959 1951
Equatorial Guinea 1994 - - 1997
Eritrea 1996 - - -

Ethiopia 1991 - - -

Gabon - 1966 - 1964
Gambia, T he 1992 1975 - 1992
Ghana 1988 1966 1968 1976
Guinea 1995 1968 1991 1982
Guinea-Bissau - - - 1988
Kenya 1988 1967 1989 1965
Lesotho 1988 1969 1989 1989
Liberia - 1970 - 1994
Libya 1993 - - 1976
M adagascar 1988 1966 1962 1963
M alawi 1988 1966 - 1964
M ali 1992 1978 1994 1983
M auritania 1992 1966 1997 1985
M auritius 1990 1969 1996 1976
Morocco 1992 1967 1959 1917
M ozambique 1994 1995 - -

Namibia 1990 - - -

Niger - 1966 1964 1964
Nigeria 1990 1966 1970 1963
Rwanda - 1979 - 1984
Sao Tome & Principe - - - -

Senegal 1988 1967 1994 1963
Seychelles 1992 1978 - -

Sierra Leone 1996 1966 - 1977
Somalia - 1968 - -

South Africa 1994 - 1976 1947
Sudan 1990 1973 - 1984
Swaziland 1990 1971 - 1991
T anzania, the United Republic of 1992 1992 1964 -

T ogo 1988 1967 - 1967
T unisia 1988 1966 1967 1884
Uganda 1990 1966 1992 1965
Zambia 1988 1970 - 1965
Zimbabwe 1992 1994 1994 1980
T otal 41 42 26 40

Source: UNCTAD FDI / TNC database.

Multilateral Investment Guarantee Agency.

International Convention on the Settlement of Investment Disputes between States and Nationals of other States.
Convention on the Recognition and Enforcement of Foreign Arbitral Law.

World Intellectual Property Organization.



of least developed countriesin Africa have shown respectable growth rates in the past few years
(1995: 3.3 per cent and 1996: 4.7 per cent) that were considerably higher than those achieved
over the past 10 years (United Nations, 1998). This favourable development has been due to
external factors such as increasing commodity prices as well as internal factors, notably
economic reforms.®> Growth prospects for many African countries -- supported by a return to
more stable palitical and macroeconomic conditions in a number of countries -- have improved
significantly.

Table 2. Annual average growth rates of real GDP of the 10 fastest growing
economies in Africa, 1991-1997

(Percentage)
Country Annual average growth rate of real GDP
Equatorial Guinea 25.6
Lesotho 7.1
Uganda 6.8
Mozambique 6.0
Sudan 5.6
Mauritius 52
Botswana 5.0
Malawi 4.8
Namibia 4.8
Tunisia 45
Total, Africa 25

Source: UNCTAD, based on African Development Bank 1998.

...Africa has been largely bypassed by the recent foreign direct investment boom.

As part of the recent positive economic devel opments in many African countries FDI in
the region stabilized since 1994 at a somewhat higher level than at the beginning of the 1990s
(figure 2), but the continent is still struggling to make up for the ground it lost during much of
the 1970s and 1980s (figure 3).

In the past decade and a half, FDI inflows into Africaincreased only modestly: from an
annua average of $1.7 billion for the period 1981-1985 to $2.8 billion in 1986-1990 to $3.8
billion in 1991-1995. During the same period inflows to developing countries as a group more
than tripled from less than $20 billion in 1980-1985 to an average of more than $70 billion in
the years 1991-1995 (UNCTAD, 1997b). Thus, Africa’ s sharein globa FDI inflows aswell as
in total inflowsto developing countries dropped significantly (figure 4). From aimost 9 per cent
of flowsinto developing countries between 1981-1985 this share dropped to just over 5 per cent
in 1991-1995, as did the share in global FDI inflows from 3 per cent in 1981-1985 to 2 per cent
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Figure 2. FDI flows into Africa, 1970-1996
(Billions of dollars)
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Figure 3. FDI flows into Africa, developing countries and selected regions, 1970-1996
(Billions of dollars)
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Figure 4. The share of Africa in total FDI flows into developing countries, 1970-1996
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in 1991-1995. This development is aso reflected in FDI relative to GDP. In 1970, Africa had
attracted in 1970 more FDI per $1,000 of GDP than devel oping countries in Asia and not much
lessthan Latin America (table 3). Although both its FDI inflowsin absolute figures and the ratio
of FDI per $1000 of GDP grew between 1970 and 1996, by 1980, Africa had fallen behind other
developing regions and has stayed behind since then. * The gap between Africa and other
devel oping regions became even more pronounced during the 1990s, when the world-wide surge
in FDI flows into developing countries bypassed the region. Africa's share in FDI flows to
developing countries dropped from 11 per cent in 1986-1990 to just 5 per cent in 1991-1996. Its
sharein total outflows from the European Union, Japan and the United States-- the“Triad”, the
most important source regions for FDI flows generally -- has been very low in the period 1989-
1996 (annex table 1) as other developing regions have gained in attractiveness as investment
locations.

Table 3. The relative importance of FDI inflows: Africa, Asia and Latin America,
1970-1996
(FDI dollars per $1000 of GDP)

Year Africa South, East and South-East Asia Latin America and the Caribbean
1970 5.2 2.6 74
1975 3.2 3.9 10.7
1980 0.9 38 9.9
1985 8.6 4.6 10.1
1990 6.3 12.2 8.6
1991 7.9 12.2 135
1992 9.1 14.2 14.3
1993 105 21.6 12.2
1994 175 24.8 17.8
1995 145 24.5 18.8
1996 13.2 275 23.7

Source: UNCTAD, FDI/TNC database.

However, put in a different perspective, this overall picture is misleading and conceals
investment opportunities as evidenced by FDI stock figures,...

The unfavourable figures for Africa as a whole that seem to confirm the generally
negative perception of the continent by foreign investors have to be seen in perspective. A more
careful look reveals severa positive developments that shake the assumption that Africa has no
investment opportunitiesto offer. For one, although FDI flowsinto Africahavetrailed FDI flows
into other regions in recent years, they have been positive, and in consequence FDI stock in
Africahasincreased, indicating that many TNCs have found it worthwhile not only to maintain
but to increase their investment in Africa even in politically and economically difficult times.



When FDI stocks rather than flows are related to GDP, Africa sfigure for 1995 (13 per cent)
is on a par or only dlightly lower than the figures for Western Europe (13) and Asia (14).
Moreover, in 1996, there were 11 African countries that had values of FDI inward stock per
capita higher than the average for all developing countries.®

... and by FDI flows to some countries that have performed well in terms of FDI...

Aggregate inflows datatell only a part of the story, as the 54 countries of the continent
display a diverse picture. While FDI flows to the region as a whole fared poorly, flows to a
number of African countries were significantly higher, when measured by their absolute size,
growth or relative size.

Traditiondly, two large oil exporting countries, Egypt and Nigeria, have received
significant inflows in terms of absolute size (though they have fluctuated from year to year) and
they accounted for a high share of tota inflowsinto Africa, though this share has declined from
62 per cent in the second half of the 1980s to 50 per cent in the 1990s (annex table 2). In 1997,
Nigeriatopped the list of the largest FDI recipients in the continent with estimated inflows of
$1.0 billion, followed by Egypt with nearly $850 million, although the best performances of these
countries took place earlier, when these flows reached $2.2 hillion (1995) and $1.3 billion
(1994), respectively.

During the 1990s, a group of African countries has emerged that have managed to attract
rapidly increasing FDI inflows, reaching absolute levels never attained before and comparable
to those of other well performing developing countries. They include Uganda and the United
Republic of Tanzania, both of which have reached, in 1997, arecord level of inflows of $250
million each -- an impressiveincrease since, only in 1991, their inflowswere insignificant (in the
range of $1-3 million). It should be underlined that, in both cases, inflows were increased
gradually, so that their levels did not result from a one-off jJump related to the concentration of
large projects in one year (which may happen in small countries attracting FDI to capital
intensive projectsin natural resources). These examples are encouraging, because they show that
countries with a very low income level can also become increasingly attractive to foreign
investors. Morocco is a country that has been able to attract consistently increasing FDI inflows
over along period of time (box 1): its inflows in the second half of the 1980s doubled when
compared to thefirst half of the 1980s and in 1991-1996 they were, on average, four times higher
than in the preceding period (annex table 2). In 1997, Morocco was third on the list of the largest
host countriesin Africa, with inflows amounting to $500 million. Ghanais another recent success
story: one of the largest host countriesin Africa (in 1970 second and in 1975 third largest) in the
1970s, it lost its apped with foreign investorsin the 1980s, and could not regain it in spite of the
vigorous implementation of an IMF structural adjustment programme. Beginning in 1993, the
trend reversed and the country began to attract consistently high levels of inflows, bringing the
average 1991-1996 inflows to the level more than ten times higher than those in the second half
of the 1980s.

Success with respect to FDI inflowsin Africa-- where thereis not only minimal FDI in
many countries but also prolonged disinvestment in some -- can also be measured in other ways.
It can include countries whose inflows do not grow but stay at a consistently high level over a
number of years (e.g., Swaziland), or countries that recelved substantial FDI in the past and, after
a break, during which their inflows declined, are again receiving high levels of inflows (e.g.,



Mozambique). And last but not least, success can refer to countries that have been able to
reverse a negative FDI trend, characterized by years with negative flows. For example, The
Gambia, which experienced 7 years with negative flow during 1983/1990, has had consistently
positive inflows since 1991. Though such flows did not grow, the reversal of the negative trend
may be a precursor of future FDI growth. More generdly, in 1996, not a single African country
experienced negative FDI flows while, only in 1992, the number of countries with such flows
was 11.

Box I. Morocco, sustained increase in FDI inflows

During the 1990s, broad macroeconomic reforms have created a favorable investment
climate in Morocco. The privatization programme and the liberalization of the FDI regime have also
contributed to making the country attractive to foreign investors. As a result, FDI inflows to
Morocco increased, from an annual average of $95 million during 1985-1990 to an average of $402
million during 1991-1996. In 1997, they may amount to $500 million --according to the estimates
of the International Monetary Fund (IMF)-- and $1 billion according to national sources. The single
largest FDI project has been undertaken by Corral of Sweden which invested alone some $380
million in the petroleum sector when buying into the privatized SAMIR corporation. Another $270
million of FDI went into energy, while banking attracted some $178 million of investment.

Prospects for sustained FDI inflows are promising. Recent announcements of large
investment projects included a $900 million investment by Daewoo (Republic of Korea), ACCOR's
plansto construct 19 hotels, ABB-CM S planned investment of $1.6 billion and SGS Thomson's plan
to invest $400 million in micro-electronics.

Morocco has established itself as one of the largest recipients of FDI in Africaand itisat
the forefront of changing the image of Africa. According to the national investment authority the
success is --among other things- due to improvements in the macroeconomic framework, the
establishment of asound institutional and legal framework for FDI, including the liberalization and
simplification of administrative procedures, incentives aswell as the modernization of the stock
exchange, reforms of the banking sector and the privatization programme.

Source: UNCTAD, based on national sources.

Countries do not seem to attract FDI inflows to outperform other countries in terms of
the size of inflows but to achieve various desirable effects in their own economies such as more
rapid growth as aresult of the increased rate of investment or the increased production efficiency
stimulated by foreign affiliates. The strength of these effects depends more on the size of inflows
relative to the size of an economy than on their absolute size. This is especially important in
Africawhich includes many countries with economies that are small or very small. When FDI
inflows are adjusted to take into account the size of the domestic market, and measured in terms
of inflows per capita or per $1000 of GDP, several more African countries have fared
consderably better than the average for Africaand even better than the average for devel oping
countries. Notable examples include Equatorial Guinea, Seychelles, Angola and Botswana
(UNCTAD, 1995, p. 26). By another relative measure -- inward FDI flows as a percentage of
gross fixed capital formation -- Africa’s performance was comparable to that of developing
countries as a group: for 1991-1996, this share was 7 per cent for Africa (and 11 per cent for
sub-Saharan Africa) compared to 7 per cent for all developing countries (annex table 3). The
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higher share of Africa reflects partly the small size of many African economies, as well as
inadequate domestic savings and investment. Whatever the reason, this a'so means that the same
amount of FDI may have in Africa, and especially in small African countries, a much larger
developmental impact than in other parts of the developing world.

...and high profitability of the existing investment.

Moreover, FDI in Africais very profitable. A recent study (UNCTAD, 1995) analyzed
data on investment profitability in Africa compared to other regions. To the extent that data for
United States affiliatesin Africa can be generalized, in the period from 1980 to 1993, the rate of
return on FDI in Africawas considerably and consistently higher than for most of the timein
between 1980 and 1993 in a number of other regions, and higher than the average for both
developed and developing countries (figure 5). In 1996, the average rate of return of United
States' FDI projectsin Africawas 31 per cent compared with 12 per cent in Latin America, 13
per cent in the Asia- Pecific region and 17 per cent in the Middle East and West Asia (Duke and
Hamilton, 1998, p.7). A recent study on the profitability of Japanese affiliates abroad showed by-
and-large similar results (figure 6), with manufacturing industries (e.g. chemicals and steel)
featuring among the most profitable industries for Japanese investors in Africa.

While there are signs that TNCs are becoming increasingly interested in Africa as
evidenced by the broadening range of home countries investing in Africa...

Traditionally, most of the FDI in Africaoriginated in afew countries of Western Europe
and in the United States. For example, France, Germany, the United Kingdom and the United
States accounted for 80 per cent of inflows during 1982-1986. The situation was largely similar
with regard to FDI stock with the difference that Japan took the place of Germany; in 1992 four
countries accounted for three quarters of FDI stock (UNCTAD, 1995, p. 32). Although traditional
investing countries as a group have increased their FDI in Africa since the early 1980s (annex
table 4), these increases are not sufficient to sustain Africa’s share in total FDI flows into
developing countries which, as shown earlier, hasfallen. Wereit not for increased inflows from
other, non-traditional investor countries, the fall would have been even deeper. These new
investors, who have recently discovered the investment opportunities the continent has to offer,
add to Africa s hope for additional sustainable sources of FDI. They include the following:

. Within the group of the OECD countries, a number of smaller countries such as the
Netherlands, Switzerland, Portugal and Spain have emerged asimportant sourcesfor FDI
into Africa over the past 15 years (annex table 4): between 1982-1986 and 1992-1996,
they increased their share in African inflows from some 2 per cent to 22 per cent, making
up for the declining share of the traditional home countries from 80 per cent to 72 per
cent.

. Then there are the investors from other developing country regions, particularly from
South-East Asiathat have emerged as new actors, particularly in South Africa. Telekom
Malaysia, for instance, has formed a consortium with SBC International (United States)
to invest $1.3 billion in the privatized South African Telekom. South-East Asian
investors have aso shown interest in other African countries. Thus, Hyundai of the
Republic of Korea has begun building a new assembly plant in Botswana to make
vehicles for the African market. Investors from Asia have also contributed to the recent
FDI boom in Morocco, with TNCs from the Republic of Korea being on the forefront of
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FDI boomin Morocco, with TNCs from the Republic of Korea being on the forefront of
that development (box I1). While the recent economic turmoil in Asia might have a
temporary slowing down effect on its FDI in Africa, developing countries from that
continent, and especially the newly industrialized countries, will remain a significant new
source of inward FDI for Africain the long run.

Figure 5. Rate of return on United States FDI, by region and country groupings,

1980-1993
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Figure 6. Profitability? of foreign affilitiates of Japanese TNCs, by
selected host region, 1994
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Box Il. South Africa: an emerging growth pole for southern Africa?

Since the beginning of the 1990s, economic liberalization and regional integration in the
southern African region have been on the rise. Within the Southern African Devel opment Community
(SADC), currently comprising 14 African states, hopes have been high that post-apartheid South Africa
could emerge as a“growth pole’ for the region, contributing positively through both trade and FDI to
the development of its neighbours. With GDP exceeding $125 billion in 1996, South Africa s economy
is more than three times larger than the combined economies of the remaining SADC member
countries: thus, asmall increase in South Africa’ s import demand from its neighbouring countries has
adisproportiondly large economic impact. Initialy, because of South Africa’s political and economic
isolation during the apartheid era, trade with its neighbours remained modest. However, after the first
democratic electionin South Africain 1994 marking the end of thisera, it has expanded rapidly, fueled
by increases in South Africa's imports of primary and intermediate goods and the expansion of its
manufactured exports. Its further growth may be affected by rising trade deficits incurred by many of
South Africa sneighbours, unless FDI by South African TNCs offsets. In addition, FDI could also help
growth in these economies through the provision of capital, technology transfer, contributions to human
resource development and contributions to export revenues of these economies.

Box table. South Africa’s FDI stock in selected African countries, 1993-1996
(Millions of dollars)

1993 1994 1995 1996
Botswana 34 38 73 65
Lesotho 17 16 42 30
Namibia 32 37 204 180
Swaziland 26 28 48 48
Zimbabwe 35 35 43 30
Others 663 713 657 643
Total 806 900 1 067 995

Source: UNCTAD, based on data provided by the South African Reserve Bank, unpublished data.

Note: FDI stock denominated in South African Rand increased much more than in dollars from 1993 to 1996
because of a significant devaluation of the Rand against the United States dollar since 1994.

So far, littleinformation is available on the actual contribution of South African TNCsto the
development of their host economies. However, in terms of capital contribution, South African FDI
in Southern Africa had already increased significantly before 1994. Traditionally, most of these
investments have been by mining companies, often accompanied by investments by financial firms
providing financia services to them. More recently, South African TNCs a so have been investing in
food processing, retailing and other servicesin theregion. Privatization programmes are a so attracting
investment from South Africa. South African Breweries, for example, purchased a major stake in
Tanzanian Breweries when it was partially privatized in 1993.
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Box II, cont’d.)

South Africa s potentia as aregiona growth pole through trade and FDI is certainly not yet fully
realized. A growth-pole strategy depends crucialy on two factors. the first is free access to the South
African market for exports produced in neighboring economies. Since 1995, when South Africa started
aprocess of progressive import-tariff reduction in accordance with its WTO obligations, the country has
taken some decisive steps in this direction as average import protection in manufacturing is due to be
reduced from 19 per cent in 1994 to just 8 per cent in the year 2000. However, with some sectors to be
excluded from this gradual liberalization, obstacles will still remain. Asregards trade liberalization within
SADC, al member countries signed in 1996 the SADC trade protocol that foresees the creation of afree-
trade-zone among member countries until the year 2004. The protocol, however, only comesinto effect
8 years after a sufficient number of countries have ratified it, which has not yet been the case (Business
Map, 1998, p.31). The second condition is faster demand growth in South Africa. The GDP growth rates
below 4 per cent in recent years have proven to be too modest to exert a significant influence on SADC
partner countries.

Source: UNCTAD, 1997c.

. Following the example of developing Asia, where FDI from developing countries of the
region had accounted for a significant share of the rapid growth of inward FDI, some
African firms, particularly but not only from South Africa, are becoming TNCs and
investing in other African countries (annex table 5). Although African TNCs remain
relatively small in both number and size (including South Africatheir total outward FDI
stock was amost $25 billion in 1996) they have become important regional and
sub-regiona players, demonstrating that there are firms in Africa that can compete
internationally, not only through trade but also through production in foreign markets.
There is a small but growing number of mergers and acquisitions between firms from
South Africaand firms from other African countries, leading to the emergence of new
TNCs or an increase in the size of existing ones (UNCTAD, 1997c). Among the
continent’s biggest TNCs are Anglo American Industrial Corporation Limited and
Barlow Rand Limited, both based in South Africa; Conserverie Chérifiennes, aMoroccan
firmin the food business, Consolidated Copper Mines of Zambia and Ghana' s A shanti
Goldfields Corporation (UNCTAD, 1997b), thefirst African company on the London and
New York stock exchanges. The latter has become a TNC through acquisition. From
having one gold mine in Ghana, it has gone to owning four more operating mines, two
major mining projects and 35 propertiesin 12 African countries.?

..and the diversification of FDI flows into manufacturing and services ,...

The sectoral composition of FDI in African countries has changed in recent years and FDI
is no longer concentrated exclusively in the primary sector. Even in oil-exporting countries,
services and manufacturing have become key sectorsfor FDI. For example, the primary sector
accounted for only a little over 30 per cent of the total FDI stock in Nigeriain 1992, while
manufacturing accounted for almost 50 per cent and services close to 20 per cent. Almost half
of the FDI inflows into Egypt (48 per cent) went into servicesin 1995, with afurther 47 per cent
going into manufacturing and a mere 4 per cent into the primary sector (UNCTAD, 1997h).
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Considering some of the most important home countries for FDI into Africaindividualy,
the picture as regard the sectoral composition of their FDI has also changed in the 1990s (figure
7). FDI from Germany is going increasingly into manufacturing and away from the primary
sector, while British FDI stock in Africa -- and to some extent also that of the United States --
has shifted more towards services.® For all three countries, FDI in mining or oil played a
relatively less significant role during the 1990s than during the 1980s.” The growing importance
of “non-traditiona” sectorsfor FDI from some of the mgjor home countriesisillustrated by FDI
outflow figures for the United States as well, which show that FDI in manufacturing is almost
as important in 1996 as the traditionally most important sector, petroleum. Among industries,
food and kindred products, primary and fabricated metals as well as “other manufacturing” have
been primarily responsible for the significant upward trend in FDI in manufacturing (U.S.
Department of Commerce, various years).

France was the only major home country for which the share of FDI stock in the primary
sector in total FDI stock in Africa increased in the 1990s. However, it should be noted that
during 1990-1995 this share was fluctuating significantly and -- although the share of services
declined in relative terms -- FDI stock in both manufacturing and services increased in absolute
terms.

...in order to realize Africa’s investment potential fully ...

The principa message of this note is that, in spite of its small FDI inflows, Africa should
not be considered a continent with poor investment opportunities. Grouping together 54 countries
and projecting the same image on to al of them conceals not only a complex diversity of
economic performance, including FDI performance, but also conceal s factors determining FDI,
which arein many cases similar to those in other developing countries, but not accompanied by
adequate FDI inflows. A study of principal economic determinants of FDI flowsin 1991-1993
-- level of development, market size, market growth and natural resource endowments --
concluded that, in as many as 19 African countries, the full potential for FDI, as measured by
inflows per $1,000 of GDP, remained unexploited (UNCTAD, 1995, pp. 64-70). The study
focused on showing that, in spite of common perceptions, the potential for FDI did exist in
Africa, but it did not ook into reasons why it was unexploited: whether it was because of the
extension of the overall negative image of Africato the countries with potential or because other
necessary determinants of FDI were lacking in these countries, e.g. an enabling framework.
When examined using the same methodology -- that is comparing a country’s inflows with
average inflows of FDI per $1,000 of GDPin all developing countries during 1994-1996 -- some
of these countries turn out to have come close to exploiting their average potential (Mauritius and
Uganda) and some to have exceeded it (Ghana), in certain cases significantly so (Botswana). In
other cases, the potential has remained unexploited and some countries could have lost it, if it
was based on the GDP growth rate which is not a permanent advantage -- as against the natural
resource endowment which is stable, or the level of development which typically does not change
rapidly. On the other hand, given the recent acceleration of economic growth in Africa, new
countries with potential may have emerged.

As for a sectoral perspective, the same study hasidentified FDI potential in Africa not
only in the primary sector, as one would expect, but aso in the services sector especialy in
tourism and infrastructural services, and in the manufacturing sector (ibid., see pp. 71-73). As
discussed in the preceding section, potential in the latter two sectorsis being exploited. A new
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factor that has emerged after the study was done has been the privatization process which started
comparatively latein Africa. Now many African countries have large privatization programmes
underway which can be expected to prompt further FDI inflows into the region in the near future.
In over 15 countries of sub-Saharan Africa -- among them countries embarking seriously on
privatization for thefirst time -- magor new privatization programmes have been launched or re-
activated (Bennell, 1997, p.1801). Furthermore, governments are initiating the privatization of
the largest state-owned enterprises that account for the lion’s share of public assets in most
countries of sub-Saharan Africa. As regards telecommunications, for example, more than 25
countries in sub-Saharan Africaare currently transferring all or part of their telecommunication
monopolies from the state to the private sector (World Bank, 1998, p. 249).

Figure 7. The sectoral composition of FDI stock of selected major home countries
in Africa,® 1989/1990 and 1995/1996

(Percentage)
France
1990 1995
1% 4%
OPrimary 27% OPrimary
43% 39% @ Secondary @ Secondary
OTertiary OTertiary
52%
O Unallocated DO Unallocated
17% 17%
Germany
1990 1996
9
20% 250 20% 16%
OPrimary OPrimary
@ Secondary @ Secondary
OTertiary OTertiary
55% 64%
United Kingdom
1989 1995
27%
37% 37% -
OPrimary 40% OPrimary
B Secondary @ Secondary
OTertiary OTertiary
26% 33%
nited States
1990 1996
, 5% 6%
15% OPrimary OPrimary
@ Secondary @ Secondary
OTertiary OTertiary
57% O Unallocated O Unallocated
23%

Source: UNCTAD, FDI/TNC database.

Note: Unallocated includes holdings.

2 Includes South Africa.
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The exploitation of that potential will also depend on other factors, including African host

country policies, home country initiatives and the international community, as discussed bel ow.

... further measures undertaken by host countries...

To realize the potentia for increased FDI flows, more needs to be done by African

governments. The measures to be taken are country-specific and depend on an individual
country’s political as well as economic situation and on the progress it has made in the
improvement of its investment climate, in the liberalization of its FDI policies and in its
promotion activities:

Some countries will have to make every effort to create the basic conditions of a
favourable investment climate, such as ensuring political and economic stability. These
measures should be followed or accompanied by efforts to promote private-sector
devel opment, to ensure the proper functioning of markets and to engage in more prudent
macroeconomic management.

Countries that have put these conditions in place will have to focus on the further
improvement of the FDI climate, for example, on the simplifying of administrative
procedures, learning from best practices el sewhere. Countries that want to do away with
“red tape” might wish to follow the example of Mozambique, which commissioned a
study by the International Finance Corporation (IFC) in 1996 to identify and provide an
overview of the existing bureaucratic impediments (IFC, 1996).

Other countries that have FDI potential but receive FDI far below it might also need to
focus on promotion efforts and look at ways of attracting FDI to particular industries or
projects. Those countries that have already established promotion agencies need to
review the effectiveness of their work. Unexploited investment potential on the part of
newly investing countries should be identified and targeted in promotional efforts. This
refers in particular to investors from Asia, like companies from Malaysia and the
Republic of Koreawhich have been activein seeking investment opportunitiesin Africa,?
aswell asto TNCsfrom some smaller OECD countries. It isimportant to note that -- as
the examples of successful investment promotion agencies in Europe and Asia have
shown -- it iscrucia to concentrate promotional efforts on alimited number of home
countries. Since investment promotion activities are costly and most countries suffer from
the same negative perception that most investors have of Africa as an investment
location, African countries should consider joint efforts to attract FDI and to promoteit.
This would include measures to deepen regiona integration (discussed below) and to
undertake joint activities to promote the entire region as an investment location. The
agencies of al Southern African Development Community (SADC) countries have
recently started to movein thisdirection: at ameeting in Centurion, South Africa, in June
1998 they took the initiative to form a SADC Committee of Investment Promotion
Agencies and a meeting of the SADC ministers of finance in July 1998 was asked to
approve the establishment of the committee. One of the committee’ s tasks is supposed
to be the provision of input into the SADC Finance and Investment Protocol, to bring the
region in line with global provisions in investment agreements and to facilitate cross-
border investment.
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. Since market size is one of the most important FDI determinants, effective efforts to
enlarge markets through the creation of regional markets, could make the continent more
attractive especially for market-seeking FDI projects. There are already some encouraging
initiatives in this area: for example, the 14 member states of SADC signed a trade
protocol in August 1996, which aims at creating afree trade areawithin eight years. East
and West Africa have also made considerable progress in advancing sub-regional
integration aimed at facilitating trade and investment, for example, in the framework of
the common market for Eastern and Southern Africa (COMESA). In North Africa, too,
initiatives to integrate markets are under way. Egypt and Morocco, for instance, have
recently signed a bilateral free trade agreement and there are plans to create afree trade
areaincluding the Maghreb countries.

.... and home countries as well as the international community are of crucial importance.

Home countries and the international community can contribute much to improve
Africa s prospects as aviable and attractive location for FDI. Existing and planned measures are
discussed in box I11. Other measures that might be taken include the following:

. Helping reduce the external debt that remains a serious impediment to the creation of a
more favourable climate for domestic and foreign investors alike. The reduction of
external debt is one of the key desiderata for sustaining recovery in Africaand improving
the continent’s FDI prospects. Externa debt and FDI are linked, among other things,
through balance-of-payments difficulties which in turn make it difficult to ease foreign-
exchange and profit-remittance regulations -- both of which are important ingredients of
agood investment climate. In addition, debt-servicing deprives countries of badly needed
savings for domestic investment to improve the physical and human infrastructure. Debt
reduction should thus be a cornerstone of the international community's efforts to
improve Africas growth prospectsin general and its attractiveness for FDI in particular.

Box I1l. Home country measures to promote FDI into Africa

Recognizing the importance of FDI, major home countries and regions have undertaken a number
of measures to promote FDI in developing countries including those in Africa. Within the current
framework of the Lomé Convention, the European Union offers several schemes to support investment in
the African, Caribbean and Pacific partner countries. The Centre for the Development of Industry of the
European Commission, for example, promotes technical or commercial partnerships between firms from
African, Caribbean and Pacific countries and European companies, through such activities as providing
assistance in finding appropriate partner companies or co-financing feasibility studies. Other inter-regiona
agreements, such asthe association agreement between North African countries and the European Union
that foresees the creation of afree trade area between the European Union and Algeria, Egypt, Morocco
and Tunisia, can aso significantly help promote trade and investment flows, especially of export-oriented
FDI. Morocco's successin attracting foreign investors (see box |) isat least partially explained by the fact
that it will be a part of the free trade zone with the European Union in 2010 (Khalaf, 1998, p. 6).
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(Box I, cont’d.)

Apart from the activitiesof the European Union, individual member states of the European Union,
along with anumber of member countries of the Organisation of Economic Co-operation and Devel opment
(OECD), have undertaken various measures such as the provision of information, support of feasibility
studies and matchmaking programmes that bring domestic and foreign firms together, to promote
investment in developing countries (annex table 6). The United States has, among other things, a
comprehensive programme to insure political risk and the financing of direct investment by United States
companiesin Africa. Thus, the Overseas Private Investment Corporation (OPIC) had provided atotal of
$775 million in political risk insurance for United States companies investing in Africa by 1997
(Mutharika, 1997, p. 279). Most activities in Japan -- another important home country for FDI -- have
been of a more indirect character. Japan was the host of the first Tokyo International Conference on
African Development (TICAD 1), which was attended by representatives from almost all African countries
and major donor countries as well as international organizations. The conference led to a number of
follow-up mestings that provided major donors and African countries with the opportunity for a discussion
on vital issues regarding the future development of the continent, including FDI. Furthermore, the
Government of Japan provided financing for the Asia-Africa Cooperation project executed by UNCTAD
that aims -- among other things -- at promoting enterprise networking between African and private
enterprisesfrom developing Asia-- with aspecial emphasis on commodity producing or processing firms--
that may result in stimulating Asian FDI in Africa or joint-ventures between Asian and African firms.

In addition to the existing instruments, many important home countries have recently stepped up
their efforts to promote FDI flows, specificaly into African countries. The United States African Growth
and Opportunities Act, introduced to the United States Congressin April 1997, isagood examplein this
respect. Theinitiative is led by the ideal of equal partnership between African countries and the United
States based primarily on expanding trade and investment flowing in both directions as opposed to the
present relation dominated by aid flows. The initiative thus encompasses not only measuresto reduce trade
barriers (in particular in the area of textile and apparel) but aso incentives for direct investment by United
States companiesin Africa. As one element of the new initiative, OPIC is working with private-sector
sponsors to establish a proposed $150 million fund for equity investment in different economic sectors
(Lang, J., 1997). The act was passed by the House of Representatives in April 1998 and sent on to the
Senate which is expected to vote on the act before the end of 1998. The granting of the advantages
foreseen under the act is subject to conditions that countries must satisfy -- as judged by the Government
of the United States. These include, in particular, the condition that countries establish, or make continued
progress towards establishing, a market-oriented economy and not engage in gross violations of
internationally recognized human rights.

The idea of equal partnership giving trade and investment a more prominent role has also been
discussed in the framework of the future design of the Lomé Convention. The Government of Japan has
also announced its support for a planned UNCTAD project on “Facilitating foreign direct investment and
maximizing its benefits for development in African least developed countries and in the Indian Ocean
Rim”. This project is designed to analyze the extent and nature of FDI flows among devel oping countries
(and especialy between Asiaand Africa), to promote FDI among devel oping countries, to help improve
the investment climate and maximize benefits from FDI for African LDCs. In Autumn 1998, Japan will
also host the second TICAD conference.

Source: UNCTAD.
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Increasing technical assistance to leverage FDI. In many countries weak infrastructure
and insufficient skills are major bottlenecks for investment. Increased technical
assistance could aim at overcoming some of these shortcomings. Assistance geared to
improving the human and physical infrastructure, especially in those areas and sectors
that are potentially of interest to foreign investors, may help to attract FDI flows.
Technical assistance aimed at establishing or further improving a national regulatory
framework conducive to FDI can aso be important. Given the growing interrelationship
between trade and investment, such aframework must increasingly take national trade
policies into account as they affect FDI, in order to ensure the policy coherence that will
allow countries to maximize benefits from FDI liberalization.

Facilitating access to developed countries’ markets for African products. Cheap and
unskilled labour -- which many African countries have in abundance -- can be a
locational determinant of efficiency-seeking FDI (UNCTAD 1998, forthcoming).
Typically, however, it has to be accompanied by additional conditions, among which
access to international markets has played a prominent role. Increased access to
developed countries’ markets for non-traditional, labour-intensive goods, can therefore
help to attract FDI into Africa, and especially into African LDCs. The recent initiative by
the United States (box 111) that includes tariff reductions for certain products such as
textiles or apparel and foreseesthe creation of free trade zones between African countries
and the United States represents a step in this direction. It is presumed that a number of
African countries, including Botswana, Cameroon, Cote d'lvoire, Ghana, Malawi,
Mozambiqgue, Nigeria, the United Republic of Tanzania and Zambia could develop a
textile and apparel sector that would be able to export to the United States’ market if they
had quota-free and duty-free accessto it (Sachs, 1998, p.41).

Disseminating information on investment opportunities. Asmentioned earlier, potential
investors are often unaware of investment opportunities in African countries, ssimply
because relevant information is not available. A survey by UNCTAD showed that in
preparing investment guides on individual countries, the five biggest international
consultancy firms have paid little attention to African countries, especially to the least
developed among them (table 4). To help fill this gap, efforts by the international
community, possibly in cooperation with the private sector, are urgently needed. For this
reason, UNCTAD isin the process of launching, together with the International Chamber
of Commerce (ICC), a project on “Investment guides and capacity-building in least
developed countries’. In apilot phase, UNCTAD, in co-operation with the investment
promotion agencies of six selected LDCs (of which five are from Africa) and the ICC,
will produce investment guides that provide an objective and up-to-date overview of
investment conditions and opportunities in these countries and are intended to prepare
the ground for a policy dialogue between policy makers and investorsin the six LDCs.
At the same time, the project intends to familiarize investment promotion agencies with
best practices in investment promotion activities. Investment-promotion efforts by other
multilateral and regional institutions can also help to draw attention to investment
opportunities.
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Table 4. Investment guides available
from major international consultancy firms, 1997

Firm Total number of guides LDC guides
Coopers & Lybrand 80 2
Ernst & Young 64 1
Price Waterhouse 70 2
Arthur Andersen 45 0
KPMG 52 2

Source: UNCTAD, FDI/TNC database.

Notes
1. These results can be found in tables T.A1 and T.A2 of the publication.
2. Excluding Nigeria and South Africa.
3. In 1997, for instance, 29 countries in Africaran programmes with the International Monetary Fund
(IMF) (Financial Times, 11 December 1997, p. 11).
4. It should be noted, however, that in a number of African countries GDP stagnated or even fell for some

years and that this may have contributed to the high FDI-per-$1000-GDP ratios, the denominator being relatively
small for these countries.

5. These countries include Botswana, Congo, Egypt, Equatorial Guinea, Gabon, Liberia, Mauritius,
Namibia, Seychelles, Swaziland and Tunisia. FDI stock datafor some countries might be overestimated in
relation to the stock figuresin other developing regions since FDI stock is measured by historical values and the
stock in Africais by and large of an older date than the stock in other regions.

6. The share of manufacturing in total British outward FDI stock in Africa had also increased in 1996 as
compared to 1990. However, this development was not steady, since between 1990 and 1993 British FDI in
manufacturing had declined in absolute as well asin relative terms. In 1994, the FDI stock in manufacturing
increased again in absolute as well asin relative terms, followed by moderate decline in both absolute as well as
relative figuresin 1995.

7. In fact, the decline in relative importance of FDI in the primary sector appears to be strongest in the
case of the United States's FDI stock in Africa. The share of the primary sector in total United States’ FDI stock
in Africa dropped from 79 per cent in 1986 to 53 per cent in 1996.

8. Targetting of Asian investors may be of specia importance, because the Asian financia crisis might
reduce their propensity to invest abroad.
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Annex table 1. FDI outflows fromthe triad® to developing countries and Africa, 1987-1996

(Millions of dollar)
1987 1988 1989 1990 1991 1992 1993 194 1995 1996
European Union ®
Deveoping countries 53002 50084 6354 9306.2 73515 84193 81501 121903 124449 142303
Africa 1792 263 20808 3086 13403 7655 69%6.2 5743 616.1 12165
Tatd M3003 637343 801630 86%K7 7HBH0 719570 621790 632649 1127930 1043464
United States
Devdoping countries 7200 2240 104230 96660 121840 14240 233400 201100 220880 279560
Africa L0 3770 -1MP0 5280 -0 2020 7650 5020 630 5430
Tad 2710670 150470 373200 271750 34560 389780 748370 732520 90740 748330
Japan®
Devdoping countries 46020 64180 8140 72790 50010 27880 23730 74000 73938 81507
Africa 1665 4124 4572 4839 5687 1”12 2069 1525 1412 1013
Tad 203000 354600 460200 505000 316200 173000 133300 180900 225080 234280
Triad
Devdgping countries 171412 151504 253024 262502 245365 266313  33B721 487003 4N67 503360
Africa 645.7 3808 2390 205 18740 6848 16681 12288 803 18609
Tad 1016573 1192413 1635030 1602707 1386010 1283260 1508460 1596069 2273750 2026074
Memorandum:
The share of developing countries and Africaintotd FDI flonsfrom the Triad.
Devdoping courtries 169 127 155 164 177 208 25 05 184 248
Africa 06 03 14 02 14 05 11 08 04 09
Tad 1000 1000 1000 1000 1000 1000 1000 1000 1000 1000

Source : UNCTAD, FDI/TNC databesa
& The Eurgpean Union, Jgpan and the United States
b Bxduding Finland, Greece, Irdand, Itay, the Netherlands, Portugd and Sweden.

¢ Becauseof thelack of detalled breskdowns for actud FDI flows data.on Africawes estimated by gppying the percantage

share of Africaintotd goproved FDI outflons
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Annex table 2. FDI inflows into African countries®, 1982-1996

(Annual average, millions of dollars)

Country/region 1982-1986 1987-1991 1992-1996
Nigeria 332.6 834.9 1558.6
Egypt 781.6 875.0 688.4
M orocco 38.7 158.7 413.2
Tunisia 161.8 86.4 387.3
Angola 159.9 155.9 260.1
Botswana 46.2 56.7 137.9
Ghana 6.1 11.9 121.4
Libyan Arab Jamahiriya -161.0 91.2 120.0
Equatorial Guinea 2.2 11.1 109.7
Namibia 5.1 29.6 108.4
Uganda -0.4 -0.4 77.6
Tanzania, United Republic of 3.5 1.7 70.4
Zimbabwe 4.9 9.9 68.3
Zam bia 32.4 113.9 55.6
Swaziland 5.7 57.4 49.7
Congo, Republic of 32.3 13.6 34.7
M ozam bique 0.7 9.2 33.3
Senegal -0.3 17.4 32.8
Seychelles 11.0 21.0 25.5
M auritius 4.8 27.0 21.0
L esotho 3.4 12.9 17.5
Chad 18.2 9.1 15.1
Liberia 17.5 243.7 14.3
Cameroon 113.7 -0.9 13.5
M adagascar 5.2 11.0 12.4
M ali 1.8 1.3 11.5
Kenya 21.8 35.6 11.4
Algeria -9.4 8.1 11.2
M alawi 7.8 18.6 10.3
Guinea 2.1 19.5 9.4
Gambia, The -0.9 5.5 9.1
M auritania 7.3 3.2 7.5
Cape Verde 0.0 0.7 5.3
Burkina Faso 1.5 2.3 4.3
Niger 7.8 15.7 3.6
Ethiopia 0.8 1.4 3.3
Djibouti 0.3 0.2 2.5
Rwanda 15.8 13.3 2.3
Guinea-Bissau 0.9 1.1 0.9
Burundi 1.4 1.1 0.8
Congo, Democratic Republic of -30.6 -13.4 0.8
Benin 0.2 2.9 0.8
Comoros . 3.5 0.4
Somalia -4.3 -3.0 0.3
Togo 6.0 10.8 0.3
Sudan 4.2 -2.9 0.1
Central African Republic 6.0 1.0 -2.0
Sierra Leone -31.8 15.7 -3.6
Cote d'lvoire 41.3 44.4 -15.1
Gabon 75.4 42.1 -27.0

Memorandum:

Developing countries 18661.8 31626.4 90908.3

Africa 1751.3 3086.7 4495.0
North Africa 816.0 1216.5 1620.2
Other Africa 935.2 1870.2 2874.8

Least developed countries of

Africa 239.0 666.7 734.0

Oil-exporting countries

Africa 1486.9 2106.3 3046.8
North Africa 773.1 1060.7 1206.9
Other Africa 713.8 1045.6 1839.9

Source: UNCTAD, FDI/TNC database.

¥ Countries are ranked by the size of their average annual inflows in 1992-1996.

26



Annex table 3. African countries: FDI inflows as a percentage of gross fixed capital formation, 1991-1996

Equatorial Guinea
Angola

Nigeria

Liberia
Seychelles
Gambia, The
Swaziland
Namibia

Zambia

Ghana

Chad

Botswana

Uganda

Tunisia

Congo, Republic of
Egypt

Morocco
Tanzania, United Republic of
Cape Verde
Libyan Arab Jamahiriya
Mal awi

M adagascar
Zimbabwe
Senegal

M ozambique
Lesotho

Guinea
Mauritania
Djibouti
Guinea-Bissau
Niger

Mauritius

Mali

Comoros

Rwanda

Benin

Kenya

Congo, Democratic Republic of

Cameroon
Togo
Burundi
Burkina Faso
Ethiopia
Somalia
Algeria
Sudan

Céte d'lvoire
Central African Republic
Gabon

Sierra Leone

Memorandum:
Developing countries

Africa
North Africa
Other Africa

Least developed countries in:
Africa

Oil-exporting countries in:
Africa

North Africa

Other Africa

265.1
84.4
38.1
22.5
21.8
19.3
18.5
18.3
14.7
12.6
11.4
10.5

9.1
8.4
7.8
6.1
6.0
5.2
4.8
4.6
4.6
3.6
3.6
3.5
3.5
2.9
2.8
2.7
2.6
2.4
2.2
2.1
1.9
15
1.0
0.9
0.8
0.8
0.7
0.7
0.6
0.5
0.3
0.2
0.1
0.0
-1.0
-2.0
-2.7
-3.5

6.5

6.8
4.1
10.8

7.1

7.9
3.8
25.4

Source: UNCTAD, FDI/TNC database.
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Annex table 4. FDI outflows from selected OECD countries to Africa,? 1982-1996
(Millions of dallars)

Cumulative flows

Country 1982-1986 Country 1987-1991 Country 1992-1996 Country 1982-1996
United States 1200  United Kingdom 2812  France 2290  United Kingdom 4987
France 1152 France 1300  United Sates 1683 France 4742
United Kingdom 600  Jgpen 1183  United Kingdom 1575 United Sates 3259
Germany 507  United States 376 Netherlands 807 Gemay 1401
Italy 458  Netherlands 197  Germay 714 Japan 1099
Sweden 210  Switzerland 182  Switzerland 461  Netherlands 1072
Norway 98  Gamay 180 Ity 282  ltdy 912
Netherlands 68 Itay 172 Canada 201  Switzerland 656
Austria 64  Bdgium 152  Noway 196 Noway 318
Bdgium 63  Canada 38  Portugd 194 Cenada 256
Denmark 33  Finland 37  Span 107  Sweden 226
Canada 17  Noway 24 Jgpan 21 Portugd 203
Switzerland 13 Audria 24 Augrdia 17  Span 107
Audrdia -15  Denmark 11 Denmark 13 Audria 97
Japan -105  Portugd 10  Sweden 12 Denmak 57
Sweden 4  Finland 10 Finland 438
Augrdia -199  Audria 10 Bdgium 8
Begium -207 Audrdia - 197
Total 4 363 6 502 8387 19 251

Source: UNCTAD, FDI/TNC database, based on OECD.

2 Only the member countries of the OECD Development Assistance Committee (DAC).
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Annex table 5. FDI outward stock from Africa, 1980, 1985, 1990, 1995 and 1996
(Millions of dollars)

Home region/economy 1980 1985 1990 1995 1996

Africa 529 6 353 11 629 14 838 15 094
North Africa 300 450 876 1251 1284
Algeria? 99 157 185 235 235
Egypt ® 39 91 163 365 370
Libyan Arab Jamahiriya® 162 206 526 526 526
Morocco . 114 ° 141°
Tunisia de 24 11¢ 12¢
Other Africa 229 5903 10 753 13 587 13 811
Angola . .. -f -f -1
Benin ¢ - 2 2 2 2
Botswana" 3 3 10 97 214
Burkina Faso ' 3 3 3 3 3
Burundi .. .. - - 1!
Cameroon 23 53 150 227 235
Cape Verde .. .. 1} 2] 2]
Central African Republic' 3 4 21 49 55
Chad " - 1 36 84 92
Comoros 1f 1f 1f
Equatorial Guinea .. .. - - -
Gabon ! 7 102 163 205 204
Kenya' 18 60 99 99 99
Lesotho . . - =" ="
Liberia® 48 361 453 768 °© 376 ¢
Mali ! 22 22 22 22 22
Mauritania 3P 3P 3P
Mauritius " 93" 9 "
Namibia . . 80 15 13
Niger 2 8 54 109 109
Nigeria® 5 5193 9508 11 438 11893
Senegal ' 37 43 90 94
Seychelles" 14 44 61 93 106
Swaziland 9 9 40 155 100
Togo ¢ 2 2 2 2 2
Zimbabwe 28 " 88"

Memorandum:

South Africa 5722 6 504 7827 ° 9492 s 9549 °

Least developed countries *

Africa 80 404 599 1 046 668

Qil-exporting countries

Africa 405 5798 10 697 13 009 13 476
North Africa 300 450 876 1137 1143
Other Africa 105 5348 9821 11 872 12 333

Source : UNCTAD, FDI/TNC database.

Estimated by accumulating flows since 1977.
Estimated by accumulating flows since 1972.
Estimated by accumulating flows since 1991.
Estimated by accumulating flows since 1981.

Estimated by accumulating flows since 1990.
9 Estimated by accumulating flows since 1979.
Estimated by accumulating flows since 1976.
Estimated by accumulating flows since 1974.
I Estimated by accumulating flows since 1989.
Estimated by accumulating flows since 1973.
Estimated by accumulating flows since 1975.
Estimated by accumulating flows since 1978.
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Negative accumulation of flows. However, this valueisincluded in the regional and global total.



" Estimated by accumulating flows since 1988.

°  Estimated by using the inward stock of the United States as a proxy.

P Estimated by accumulating flows since 1986.

9 Estimated by accumulating flows since 1980.

" Estimated by accumulating flows since 1993.

S Estimated by adding flows to the stock of 1988.

Least developed countries include: Angola, Benin, Burkina Faso, Burundi, Cape Verde, Central African Republic, Chad,
Comoros, Democratic Repunlic of Congo, Djibouti, Equatorial Guinea, Ethiopia, Gambia, Guinea, Guinea-Bissau, Lesotho, Liberia,
Madagascar, Malawi, Mali, Mauritania, Mozambique, Niger, Rwanda, SierraLeone, Somalia, Sudan, Togo, Uganda,

United Republic of Tanzania, and Zambia. Not included are: Eritrea and Sao Tome and Principe due to unavailability of data.
Y Qil-exporting countries include: Algeria, Angola, Cameroon, Congo, Egypt, Gabon, Indonesia,

Libyan Arab Jamahiriya, Nigeriaand Tunisia.

Annex table 6. Programmes of selected OECD countries to promote outward foreign direct investment
in developing countries, 1997

Provisionof ~ Matchmaking Missionsand  Support of Support of Project
Measures/ information between seminars sectorial feasibility development
Country companies studies studies and start-up
Audlria X No X No No X
Bdgium X X X X X X
Canada X X X No X X
Denmark X X No No X X
Finland X No X X X X
France X No No No X X
Germany X X X X X X
Ity X X X X X X
Japan X X X X X X
Netherlands X X X X X X
Swveden X X No No X No
Switzerland X X X X X X
United States X X X X X X
of America

Source : UNCTAD, based on Internationd Finance Corporation/Foreign Investment Advisory Sarvice, Foreign
Direct Investment (Washington D.C., International Finance Corporation), 1997.

30



